
expected to drop another 

10-15% before bottoming 

out in 2010. Without fur-

ther belaboring the dismal 

economic news and statis-

tics from the last 3 months 

or so, we are nearing the 

worst recession since the 

Great Depression.  In 2008 

the S&P 500 returned a 

distressing  - 37% wiping 

out trillions of dollars of 

paper wealth (which seems 

to equal real wealth in the 

minds of many.)  Our re-

sort valley, which has 

The answer is yes, but 

very selectively, and it is 

getting ever harder to sniff 

out a good deal.  Home-

owners with $500,000 

properties and those with 

$5 million homes are rid-

dled with debt problems 

and loss of income. The 

trick is figuring out which 

ones and who is really 

ready to make a deal. 

According to Barron’s 

(11/24/08) the price of lux-

ury homes (greater than 

$5million) is down 20% 

since peaking in 2007 and 

FINDING AND BUYING REAL ESTATE BARGAINS IN VAIL  by Sondra Slappey 

“Buy land. They ain’t making any more of the stuff.”  - Will Rogers 

Average Sold Price per Square Foot (last 3 months) 

Area  # transactions  Price Range   Sold Price/SF 

 

Vail Village       21       $875,000 -  $13,325,000    $1976 

Lionshead       1       $1,193,000       $917 

West Vail (N&S)       6       $425,000 - $2,600,000      $429 

Eagle Vail       4       $455,000 - $899,000      $294 

Minturn        0 

Avon **        2       $345,000 - $389,500      $331 

Beaver Creek       6       $615,000 -  $2,500,000      $741 

Singletree       4       $725,000 - $985,000      $286 

Homestead       3       $525,000 - $1,085,000      $258 

Eagle Ranch        9       $370,000 - $950,000      $296 

Eagle (not ER)       6       $153,000 - $765,000      $180 

 

** excludes the Westin Riverfront  
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INVEST IN VAIL  

by Sondra Slappey 
Your Vail Expert in Real Estate  

¶ 1st Quarter - 2009    

been so immune to the pres-

sures belying the rest of the 

country or world has finally 

succumbed to outside influ-

ences. Short sales and fore-

closures are rising at an 

alarming pace, and we have 

even seen absolute auctions 

taking place in Beaver Creek 

and Arrowhead.  

There will continue to be 

downward pressure on mar-

ket prices through the sum-

mer and          contôd. p.3  

$$ DID YOU KNOW -  the Senate approved a  dollar for dollar tax credit up to $15,000 for buyers who 

purchase new or existing home? Now, it must undergo a vote by the House of Representatives. 

 

 

Sondra Slappey 
 

970-376-8000 
 

www.investinvail.com 
 

THE $1,000,000  

QUESTION -  IS IT 

TIME TO BUY REAL 

ESTATE IN VAIL ?  

WHATôS HAPPENING 

NOW  
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Area 
Total Dollar Vol-

ume 

% of 

Volume 

Number of 

Transactions 

% of Transac-

tions 

Average Trans-

action Price 

Median Trans-

action Price 

Bighorn, East Vail $51,818,400 2.32% 63  3.92% $822,514 $527,000 

Booth Creek, The Falls $4,872,000 0.22% 4  0.25% $1,218,000 $636,000 

11th Filing, Vail Golf Course $25,354,000 1.13% 11  0.68% $2,304,909 $2,312,500 

Vail Village $367,655,800 16.45% 75  4.67% $4,902,077 $3,800,500 

Lionshead $395,165,200 17.68% 119  7.41% $3,320,716 $2,795,000 

Spraddle Creek $0 0.00% 0  0.00% $0 $0 

Potato Patch $3,125,000 0.14% 2  0.12% $1,562,500 n/a 

Lionsridge, Sandstone, The 
Ridge, The Valley $16,516,700 0.74% 26  1.62% $635,258 $473,000 

Cascade Village, Glen Lyon $13,794,000 0.62% 6  0.37% $2,299,000 $1,612,000 

Buffer Creek, Vail Das Shone, 
Vail Heights, Vail Ridge $7,219,000 0.32% 11  0.68% $656,273 $528,500 

Highland Meadows $14,056,400 0.63% 8  0.50% $1,757,050 $1,641,150 

Intermountain, Matterhorn, Vail 
Village West $30,650,900 1.37% 30  1.87% $1,021,697 $670,000 

Minturn, Redcliff $12,963,000 0.58% 22  1.37% $589,227 $500,000 

Eagle Vail $67,401,900 3.02% 61  3.80% $1,104,949 $540,500 

Avon $123,802,100 5.54% 175  10.90% $707,441 $451,850 

Mountain Star $12,075,000 0.54% 7  0.44% $1,725,000 $1,350,000 

Wildridge $27,455,500 1.23% 30  1.87% $915,183 $625,000 

Beaver Creek $193,300,700 8.65% 87  5.42% $2,221,847 $1,612,500 

Bachelor Gulch $108,910,900 4.87% 31  1.93% $3,513,255 $2,662,500 

Arrowhead $119,845,300 5.36% 52  3.24% $2,304,717 $1,325,000 

Berry Creek, Singletree $44,003,000 1.97% 39  2.43% $1,128,282 $935,000 

Edwards $61,685,400 2.76% 85  5.29% $725,711 $392,000 

Homestead, South 40 $22,804,300 1.02% 35  2.18% $651,551 $527,500 

Lake Creek, Squaw Creek $38,173,700 1.71% 16  1.00% $2,385,856 $3,577,000 

Cordillera Valley Club $10,304,600 0.46% 8  0.50% $1,288,075 $895,000 

Cordillera $69,106,400 3.09% 44  2.74% $1,570,600 $1,235,000 

Wolcott $785,000 0.04% 2  0.12% $392,500 n/a 

Bellyache, Red Sky $10,985,300 0.49% 6  0.37% $1,830,883 $1,875,000 

Eagle $123,620,200 5.53% 218  13.57% $567,065 $447,000 

Gypsum $110,187,600 4.93% 151  9.40% $729,719 $380,000 

Basalt, El Jebel and Misc. In-
County $147,281,800 6.59% 182  11.33% $809,241 $615,000 

TOTAL $2,234,919,100 100.00% 1606  100.00% $1,391,606 $609,000 

Please note: The above figures do not include time share interests and are an unofficial tabulation of Eagle County records that are believed to be reasonably 

accurate. 
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into the fall of this year. 

My prediction is based on 

the fact that the supply of 

properties for sale tends to 

go up significantly once 

the lucrative short-term ski 

rentals are over. Investors 

that can afford to carry a 

vacant rental property may 

reduce the rental rates in 

search of summer rentals 

or allow their property to 

remain vacant, but many 

property owners try to sell 

in the off season and into 

the summer. Late Spring is 

also the time of year that 

many locals choose to list 

their properties so as to 

minimally disrupt their 

children’s school year.  

Everyone knows the stead-

fast rules of supply and 

demand economics - more 

inventory means down-

ward pressure on prices 

and more selective buyers 

demanding a perceived 

good deal.   

Let me be clear on one 

thing: the properties that 

are priced correctly and are 

in good condition are 

SELLING, some as low as 

65% of original list price. 

These sellers are either be-

ing proactive and pricing 

ahead of the market or are 

finally fed up with the lack 

of activity and have be-

come serious about selling.  

Additionally, the number 

of foreclosures is up, and 

this is a great way for well-

heeled investors to acquire 

property at below market 

rates. 

 The year- end statistics for 

2008 were just released for 

Eagle County.  Gross sales 

volume was $2.2 billion 

which is down about 25% 

from the peak of the mar-

ket in 2007. There are cur-

rently 1454 residential 

properties for sale in Eagle 

County, and all of 2008 

saw 1606 transactions. De-

cember recorded the lowest 

number of transactions 

since statistical records 

have been published (1996) 

yet our market is still evi-

dencing sellers’ resistance 

to lower their prices ac-

cordingly to be in line with 

a declining market. Many 

sellers are operating 

“behind the market” reduc-

ing their list prices in small 

increments and chasing the 

market downward. Moti-

vated, serious sellers are 

pricing correctly, and many 

are  succeeding. 

In recent months, I have 

come up with innovative 

negotiating tactics for my 

buyers including prepaid  

association dues, sellers 

contributing to the down 

payment and other tangible 

items in addition to con-

tracting properties at ex-

tremely discounted prices.  

My buyer clients have 

found a wonderfully re-

sponsive market with moti-

vated sellers willing to 

make deals.  Additional 

benefits of purchasing (the 

right property at the right 

price) are that Congress is 

seriously flirting with a 

$15,000 homebuyer tax 

credit available to ALL 

buyers in addition to 30 

year interest rates available 

for most qualified buyers 

between 4.5% and 5.5%. 

Eagle County also offers 1st 

time home buyer programs 

that can allow renters to 

purchase homes through 

down payment assistance.  

If you are on the sidelines, 

it pays to know your mar-

ket and understand what 

type of property you want. 

When the perfect opportu-

nity presents itself, you 

will be ready to act quickly 

and with resolution.  

FINDING AND BUYING REAL ESTATE BARGAINS IN VAIL   continued 

www.investinvail.com 
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òIN THE  

BUSINESS WORLD, 

THE REARVIEW  

MIRROR IS  

ALWAYS CLEARER 

THAN THE  

WINDSHIELD.ó  

 

- Warren Buffet  
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If the past is any predictor of 

the future, real estate values 

will go up again, way up and 

to substantiate this, Land Title 

stated in their 2008 year- end 

commentary that over the last 

20 years in Eagle County, 

single family home values 

have more than doubled 

every 10 years thus far. 

CLIENT TESTIMONIAL  

 

From the get go of our first 

meeting to list my condo I was 

impressed  with Sondra's  

vibrancy, positive outlook and 

fantastic attitude. Her  profes-

sionalism  has been  

second to none. In a not so 

fabulous sellers market, 

Sondra's outlook was always   

bright and incredibly positive in 

a very authentic way. through-

out the listing period  

Sondra went above and  beyond 

her call of duty, over and over 

again. Once my condo  

went under contract, all sorts of 

red tape arose with things be-

yond our control, again  

her commitment to get the job 

done was the saving grace to 

my  sanity. I cannot  

imagine having gone through 

this experience and  attaining 

the outcome we did with  

any one else. Brilliant!!  

-- 

  Katie Brauer  

PRICE IS EVERYTHING  

THE BOTTOM LINE  

THE POSITIVE + NOTE  

FRESH NEGOTIATING 

TACTICS  

mailto:www.investinvail.com


Since there are fewer buyers looking at properties, what will it take to make your home the #1 choice of those search-

ing? Pricing, condition, marketing and finishes are all controllable variables. Remember that first impressions are 

LASTING impressions. Do everything you can to make your home stand out and by all means keep it accessible to 

potential buyers. Other options include offering owner financing, paying closing costs or buying down the buyer’s 

interest rate. Call me for more creative strategies and a free market analysis. 

IF YOU ARE THINKING OF SELLING YOUR HOME, BE SURE IT 

WILL STAND OUT AMONG ITS COMPETITORS   

P.O. Box 2327 

Vail, CO  81658 

If you no longer wish to receive this newsletter, please send an email to: sondraslappey@earthlink.net with UNSUBSCRIBE 

in the subject box and you will be removed from future mailings and emails. 

  

 that over the last 20 years 

in Eagle County, single 

This newsletter is not intended to solicit currently listed properties. 

RECENT SALES: 
 

Eagle Vail  13 Riverside Court 3BR/3.5BA          $635,000      Beaver Creek      Parking Space            $120,000 

  13 Deer Run 5BR/4+ BA          $899,000        Townsend Place     1BR/1BA           $615,000 

              Oxford Court          3BE/3BA            $1,500,000 

Vail Village  Mountain Haus 1BR/1BA            $860,000        19 Larkspur Lane 6BR/6+BA           $2,500,000 

  Chalets at the Lodge  4BR/4+BA           $13,225,000 

  Manor Vail 5BR/5.5BA           $11,269,000      Eagle Ranch      17 Lone Spur Ln      6BR/6.5BA        $950,000 

 

Singletree    20 Miller Place           3BR/3.5BA           $792,000          Arrowhead       2300 Cresta Rd.   6BR/7+BA        $9,600,000 

  20  Anvil Circle         5BR/4.5BA            $985,000              

   970-376-8000            Sondra Slappey  www.investinvail.com 

mailto:sondraslappey@earthlink.net

